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Painting the Interior of Your Home

For too many homes finishing
projects get little more than a
wish, a prayer, and a coat of
something or other slapped onto
a surface that’s not ready for it.
The result: a botched job that
haunts you for years or begins
to peel away a few weeks later.

If you are planning to paint
or paper a room, revitalize your
home’s exterior, seal wood grain,
etc., know that about 90 percent
of the work in a successful
finishing project happens before
you pop open the first can lid.
No one, to be sure, really enjoys
patching, scraping, and sanding
chores. And priming seems to
add just another product to the
list of things you have to buy.
But it’s these no-fun procedures
that spell the difference between
a so-so result and a professional-
looking job.

This newsletter will help
you sort out what you do and
don’t need to know to get good
results. It starts out with interior
painting, a task that almost
everyone faces at sometime or
other. Here the emphasis is on

products and techniques that let
you get the job done efficiently
and with a minimum of hassles.
Shopping in a well-stocked
paint store can be a bewildering
experience. Latex, alkyd, acrylic,
urethane, epoxy - what do all
these mysterious names mean?
What kind of preparation do
they require, and what sort of
results will they give?

Unfortunately, you can’t
always rely on the salesperson
to straighten you out. He or she
may not know much more than
you do, or may be too harried
for careful consideration of your
needs. Product labels aren’t
necessarily very helpful, either -
but usually a close reading will
tell you a few key things. Look
first for the thinner specified
by the manufacturer. Today’s
paints rarely require thinning,
but you’'ll need the proper agent
for cleaning up spatters, smears,
and - after you're through for the
day - your painting equipment.

Here there are only two
important categories: water-
thinned paint and solvent-
thinned paint.

Water-thinned formulations -
latex is the most typical - can be
cut with water, which means you
can wipe up smears with just a
damp rag, wash out brushes and
rollers with soap, and scrub off

your hands under a faucet. These
types also dry very quickly and
have almost no odor.

Solvent-thinned paints -
usually alkyd-based - require a
solvent such as mineral spirits
(paint thinner) or special odorless
thinners for cleanup. These are
generally more durable than
water-thinned paints.

It should be noted that store
personnel sometimes refer to
alkyds as oil-base paints, since
the two have many of the same
characteristics.

Next, decide on the luster or
gloss you prefer. Just how shiny
a surface you want depends
partly on your taste, of course,
but also bear in mind that the
glossier a finish, the harder and
more durable it will be. That's
why pros generally recommend
flat or low-gloss paint - variously
called “satin”, “eggshell”, or
“low-luster” for broad expanses
of walls and ceilings, semi-
and high-gloss for woodwork,
kitchens, baths, and other hard-
wear or high humidity areas.
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Flat and low-gloss paints do a better job of hiding what-
ever is underneath; you'll pay less for them too.

After you've decided on a top coating, give careful thought to
whether or not you'll need a primer. Designed to seal raw surfaces,
these have other important uses as well. If, for example, you want to
change colors or apply latex over an existing glossy surface, prime
first. The right undercoat provides “tooth” to which the final finish
can adhere. Selecting a primer can be slightly tricky, so consult the
salesperson or reading labels before you make a final decision.

Colors present some special problems too. First of all, they react
to each other and cast reflections that may change the appearance of
everything in a room. Secondly, colors look different under differ-
ent lighting, and large areas may become far more intense than you
might imagine while looking at relatively small chips. So, if you're
contemplating a drastic color change, consider buying a relatively
small quantity of the hue that catches your eye and trying it out on
a wall or sizable area before you invest in several gallons of paint
that may not be returnable.

Tax Tips: Sellers and the IRS

It's always important to keep good records for the Internal Rev-
enue Service, yet most homeowners selling their property are not
aware of the importance of calculating the money they put into the
house. Unless a seller is able to come up with the amount of gain
—or loss—for tax purposes with proper records, they may end up
shortchanging themselves or end up in a dispute with the IRS.

To avoid potential problems, homeowners should retain docu-
ments on (1) expenses that the tax law says must be “capitalized”
—i.e. not deducted right away, and (2) improvements to the home
—renovations and additions that are more than just ordinary repairs.
These should be added to the home’s purchase price to come up with
the total cost of the home for tax purposes.

Whether selling at a profit or loss or using the once-in-a-lifetime
exclusion for 55-year old taxpayers or the rollover-of-gain provisions,
homeowners will need to keep proper records of these times in case
the IRS questions the amount of the costs declared:

Closing costs

Attorney’s fees paid on purchase
Finishing of basement
Addition of garage
Landscaping
Building of new rooms or attic extension
Replacement windows
Replacement of furnace
Installation of carpeting or flooring

Lawn Care
Calendar

March 1 to 15
Aerate/Seed / Fertilize

March 15 to 31
Dandelion Control

April 1 to 15
Crabgrass pre-emergent
Fertilize
April 16 to 30
Grub Control

May 15
Insect Control
(sod web-worms,
billbugs, and other
lawn insects)

June 1
Insect control (sod
web-worms and
larva invasion)

Now is a great time to
check the batteries in
your fire alarms.

Happy
St. Patrick’s Day!




HINTS

Add garlic immediate-
ly to a recipe if you want a
light taste of garlic, and at
the end of the recipe if you
want a stronger taste of garlic.

To warm biscuits, pan-
cakes or muffins that were
refrigerated, place them in the
microwave with a cup of
water. The increased mois-
ture will keep the food moist
and help it reheat faster.

Before you pour sticky
foods into a measuring cup,
fill with hot water. Dump out
the hot water, but don’t dry
cup. Next, add the ingredient,
such as peanut butter, and see
how easily it comes right out.

Heat up leftover pizza in
a nonstick pan on top of the
stove. Set heat to med-low
and heat until warm. This
keeps the crust crispy. No
soggy microwave pizza. This
was on the cooking channel.

Instead of making a mess all
over the counter or sink when
spraying baking dishes and pans
with non-stick cooking spray,
open the dishwasher door and
place the dish or pan on the door.
Then spray. The excess spray
lands on the D/W door, and
will be washed away the next
time you run the dishwasher.

What is “Fair Market” Value?

Planning to sell your home? If so, you bear a heavy
responsibility - pricing your home at “fair market” value.

What is “fair market” value? Sellers often think it is the price
they want to receive. On the other hand, buyers will tell you it is
the price they want to pay. In reality, “fair market” is a balance
between the two. It is “that price which a seller is willing to accept
and a buyer is willing to pay, both being fully informed about the
property, and neither being under any pressure to buy or sell”.

Fair Marketvalueisaresultof supply and demand, abalancebetween
the needs of both buyers and sellers. When a home is placed on the mar-
ket, it is the responsibility of the sellers to price the home at a level that
will attractbuyers. After all, if the home s priced too high, it will not sell.

Often, buyers and sellers think the real estate agent sets the price.
Not so. While only the market sets the ultimate final sale price, it is
up to the sellers to decide what price will be asked for their home.

To determine the right price, sellers need accurate information and
plenty of it. This includes recent sale prices of homes already sold,
as well as asking prices of comparable homes being offered for sale.

I will supply you with this information. We keep extensive,
accurate records on all area real estate activity. It is wise to com-
pare homes similar to yours when deciding on a price. Buy-
ers will be doing the same thing when shopping for a home.

As sellers, remember that the closer your home is priced to
“fair market” value, the more likely buyers will recognize the
value offered. A full price offer is more likely to be the result of a
fairly priced home. Overpricing can discourage offers of any kind.

If you're thinking of selling your home, call me. Insist on
being fully informed about the current prices in your area.

I RECIPE OF THE MONTH I

CHICKEN MARSALA
0 1 to 1 1/4 Ib. chicken breasts 4 C Marsala wine 0
J 1Ib. mushrooms, quartered 6 T. extra light olive oil
flour to coat
B Heatthe olive oil in a large sauté pan. Season the chicken breasts
i with salt and pepper. Dredge the chicken in the flour and sautél
until golden brown and cooked completely through. Drain some
J] oil from the pan. Sauté the mushrooms in the same pan; add the
Marsala. Reduce the wine by half in volume. Place the chicken
and mushrooms on a platter; pour the sauce over the top and serve.
Serves 4.
Before I flour the chicken, I slice it across, thin. This recipe can
Bl be done ahead of time and just kept simmering for hours - if so, just [l
keep adding more Marsala when it cooks down. In fact, the longer
0 it cooks the more the Marsala flavor infuses into the chicken. Also, I
J the alcohol cooks out and you are left with only the flavor. So, the
kids can enjoy it too. Enjoy!
hm = mmmmmmmmm=m = md
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